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Overview  

Å Experience or commitment 

Å Straight and narrow, or wind in your 

hair 

Å Transition Plan 

Å Common Capabilities 

Å Career Paths 

Å How do I get there? 

Å Ownership 

Å Where to get help 

Å Closing Remarks 
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Experience or commitment  

Å We all start in different places.  

Å Case Study: My Father 

Å Retired: Sergeant Major 

Å Retired: Federal Employee 

Å Retired: Manager of Maintenance 

for Washington Bulk Mail Center 

Å At 84 he new works as a 

contractor to the commissary 
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ANSWER: neither, balance is the key 



Case Study 2  

Å Second Case Study: Me 

Å Bagger: retired 

Å Retail: retired quickly 

Å Started own companyétwice 

Å Information Architect 

Å BD for talent acquisition 

Å Relationship Manager for talent 

acquisition 

Å Director of Services 
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The road not taken  

Å Assumption: my path slowed 

because of these curves and I 

missed opportunities 

Å Reality: These curves and 

bumps equipped me with the 

tools needed to arrive at my 

destination. 
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ñ Your goals are the road maps that guide you 

and show you what is possible for your life.ò  

Les Brown 



Transition Plan  

Å Business Development 

(commerial, S&L, Federal) 

Å Operations (Project 

Management, Financial, 

contracts) 

Å Marketing and Sales 

Å Technical or Program support 

(government, contractor on 

program) 

Å Production and Creative 

(printing, graphics) 

Å Publications (newspaper, 

university, publishers) 
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ñNo one ever went to college to 

become a proposal professionalò 



Common Capabilities  

Å Writing / Editing 

Å Project Management 

Å Attention to Detail 

Å Strategic Thinking / Foresight 

Å Determination to Finish / Close a 

task 

Å Drive to win 

Å Did I mention we have cookies? 
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Career Paths  

Å Employee to private sector 
Å Proôs: Great experience, allows you to grow, great networking opportunities in industry, learn 

how to navigate within corporations 

Å Conôs: your time is not your own, the view up might not look as appealing, money pays the 

bills, mostly. 

Å Contractor to program 
Å Proôs: Great experience, allows you to grow, intimate knowledge within that program, job 

security 

Å Conôs: your time is not your own, slower growth potential, limited broad scope of 

experience. 

Å Independent Contractor 
Å Proôs: Your time is your own, great network opportunities, broad experience, $$$$ 

Å Conôs: down time, you need to have experience or the road will be hard, independence 

means no roots 
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Determine Your Marketable skills  
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Proposal Manager 

BD Strategist 

Strategy 
Business 

Development Capture 
Pre-Proposal 

Activities Proposal 
Proposal 

Submission 

Orals, BAFO, 
Other Post-
Proposal 

Contracts  

Business Developer, Marketer 

Capture Manager 

Price-To-Win 

Cost Strategist 

Cost Strategist 

Technical Writer/Solutions Architect/SME 

Resumes, Past Performance Writer 

Large companies: DTP DTP 

Large companies: Editor Editor 

Copy Editor 

Volume Manager 

Proposal Coordinator 

Proposal Writer 

Large companies: Graphic Artist Graphic Artist 

Orals Coach Orals Coach 

Contracts  

Pricer, Scheduler, Other 

More roles=Job security; Cross-training and higher skillset=More pay 

Orals Coach 

Pricer 

Orals Coach 

Rates 

Demand 


